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B cratbe uccnepytoTcs 0cobeHHOCTH NPUHATHS NOTPEBUTENsIMM pelleHus O NMOKyNKe HOBOrO JIEKAPCTBEHHOro Npenaparaq,
pPAccMaTpMBAIOTCS YCNOBMS MX NEepPeKmioveHns Ha HOBMHKY. [locpeacTBoM npoBeaeHHOro ONpoca OLEHMBAETCS NoBeAeHHe
notpebuTeneil B anTeke c ONOPOM HA ONLIT U OLLEHOYHbIE CyXaeHus bapMaueeTos. CAenaH BbIBOA O TOM, YTO NPU BLIBEAEHWUM HA
pbIHOK HOBOro 6e3peLenTypHOro NeKApCTBEHHOrO NPenapaTa Heo6Xo0AMMO rPAMOTHO BLICTPAUBATL paboTY € NpeacTasUTeNns MM
MeaMLMHCKOro coobLecTBa, 3HOKOMUTb MX € NPOAYKTOM, BAEMOHCTPUPOBATh AAHHLIE KIIMHMYECKUX MCMBITAHWIA U y6BexaaTs
B 3¢ EeKTUBHOCTM AAHHOrO NPenapaTa Ans Toro, YTo6bl CNELUANUCTEl PEKOMEHAOBANM €r0 CBOMM NALMEHTAM. YTOYHEHO, 4TO
peKknamHoe CONPOBOXAEHWUE AONONHUTENBHO MHPOPMUPYET, NOAAEPKMBAET MHTEPEC, OPUEHTUPYET HA ONPEAENEHHbIE TOYKM
npoaax (anteku), HO rnasHbIM GAKTOPOM SBASETCS KOHCYNbTALMS BPAYA M, CNEAOBATENbHO, YCNEeX BO3MOXEH TOJbKO
B KOMBMHATOpPMKE € yyacTUem haKTOPA KOHCYNbTALMOHHOM NOAAEPXKM CMELMANUCTOB B OTPACIM.

KnioueBble cnoBa: 6e3peLentypHbii NEKAPCTBEHHbIM NPENAPAT; HOBMHKA; AXEHEPUKM; MOPKETUHIOBOE UCCNEfOBAHME; BoiGOp
notpeburens; bapMaLEBTUHECKMIA MAPKETHUHT.

The article studies the features of consumer decision-making on purchasing a new medicine, considers the conditions of their
switching to a new product. The consumer behavior in the pharmacy is estimated based on the experience and value judgments
of pharmacists by means of the conducted survey.

Itis concluded that when introducing a new over-the-counter drug to the market it is necessary to build competently the work with
the representatives of the medical community, familiarize them with the product, demonstrate the clinical trial data and convince
them of the drug effectiveness in order for specialists to recommend it to their patients. It is clarified that advertising support
additionally informs, supports interest, focuses on certain points of sales (pharmacies), but the main factor is the doctor’s consultation
and, therefore, success is possible only in combination with the consulting support of specialists in the industry.

Keywords: over-the-counter medicine; new product; generics; market research; consumer choice; pharmaceutical marketing.

BeepeHue (Introduction)

ToBaponpou3BoaUTENAM NPH Bbi-
BEAEHUH NPUHUWUNHUANBHO HOBOFO
NPOAYyKTa WNU NPOAYKTa, KOTOPbIM
ABNAETCS HOBbIM A1 ONpefeeHHO-
ro pbiHKa, HE0HX0AUMO NMOHWUMAT,

UTO UMeHHO sBnseTcs Bbibop obpa-
3yIOLLMM A8 noTpebutenen, K Ubum
coBeTaM OHMW MPUCAYLLIMBAIOTCA, Ha
KaKy'o HHGhOPMaLMIO B NEPBYIO Oue-
penb o6pallaloT BHUMaHHe W ByayT
JIM OHW FOTOBbI M NPH KaKKWX YCNOBU-

AX NepPeKOUYUTb CBOE BHUMAHUE Ha
HOBUWHKY. TpaguUUOHHO B BbiBeae-
HWU HOBbIX TOBAPOB Ha PbIHOK,
a TakXKe nofaep>kaHWW WHTepeca
LiesleBOM ayauTOpHUK K onpeneneH-
HOMY BM3HECy, aKLeHT JenaloT Ha
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KOMMYHWKALWOHHOM Noghep>xKe,
TpaTaT 6logKeT Ha peknamy. Tak,
HanpuMep, COrnacHo CyLiecTBYylo-
WHUM UCCNefOoBaHUAM, NopsLKa
44% notpebutenei 8 Poccum «ro-
TOBbI KYNWUTb HOBbIM TOBAp, €C/IM UM
npegiaraloT pesieBaHTHYIO pekna-
my»'. B 2023 rogy Ha pbiHKe pekna-
Mbl ObIJIO OYEBUOHO OXMUBIEHWE,
OHO KOCHYNIOCb POCTa PeKaMHbIX
6l0AKETOB NPOU3BOAUTENEN NPO-
LYKTOB NMUTaHWs, OpraHu3auui gu-
HaHCOBOrO CEKTOPA, 3/IEKTPOHUKH
M ObITOBOM TEXHWUKM, a Takxke
chapMaLeBTUHECKUX KOMMAHWMI U UX
npoayKLuuZ,

OpHako cnegyeTt NoHWMaTb, UTO
PbIHKW Pa3/IMuHbIX TOBAPOB CreLu-
(pHuHbI, NIO3TOMY MOZE/b NOBEAEHHS
noTpebuTeNs, asropuT™ NPUHATUS
peLLeHns npu npuobpeTeHrH Npoao-
BOJIbCTBUS U JIEKAPCTBEHHbIX Npena-
patoe (6e3peuenTypHbiX, 1 ganee
B CTaTbe Mbl 6yZieM roBOPUTb O HKX)
6yayT otamuatbea [ 1]. Panee mbl c-
cnepfoBanu BONpoc pa3paboTku
KOMMYHUKaLWOHHOM CTpaTeriu npu
BbiBEAEHUM Be3peuenTypHOro npe-
napata Ha pbiHOK [2], onpeaensnu
3HaueHWe MepyaHaan3vHra [3] v Boe-
JleyeHHOCTH (hapMaLLeBTOB B Npoaa-
KW A8 3pPeKTUBHOIO PYHKLMOHHM-
poBaHus anTek [4].

B kauecTBe LieneBol yCTaHOBKH
CTaTbW Mbl ONpefeNsiemM LOMNOJHU-
Te/IbHOe UCCliefloBaHWe BOMpoca o
NPUHATUK NOTPEOUTENAMU PELLEHUS!
O MOKYMKe HOBOrO JIEKAPCTBEHHOIO
npenapara, 4To aKTyasM3upyerT npo-
BefeHWe onpoca, NO3BO/AIOLWLErO
YTOYHWUTb, FOTOBbI /K NOTPEOUTENH
U NPU KaKWUX YCTIOBUAX NEPEKto-
yaTbCA Ha HOBMHKY, KaK OHW COOT-
HOCAT A1 cebsi OpUrMHabHbIN npe-
napar v OXKeHepuK U BOCMPUUMUH-
Bbl JIM OHW K peK/iamMme U KOHCY/bTa-
uusam chapmaLeBTa B anTeke.

Martepuansi 7 MeTOAbI
(Materials and Methods)

B kauectse marepuanos Mbl Uc-
NoJ/ib30BaJiM CBELEHNUS O PEKJTAMHOM
aKTUBHOCTU papMaL,eBTHUECKUX
KOMMaHwW# 1 peaxLiMm notpedbutenei
Ha pefieBaHTHYIO peK/iamy, aBTop-
CKHe pa3pabOoTKH B OTHOLLEHWH yua-
CTHS MEAULIMHCKOTO NepcoHana npu
hOPMUPOBAHUM NPEANOUTEHHH Ne-
KapCTBEHHbIX NpenapaTtos, Posu
hapmMaLeBTOB B OCYLLECTBIEHUH
notpebutenbckoro sbibopa B anTte-
Ke, 3HauYeHWs MepyaHpaM3uHra
v gonpogaxax W T.4. Hamu 6bino
npoBeAeHO MapKEeTUHroBOE WUCCe-
[IOBaHHeE B BU/ie CTPYKTYPUPOBAHHO-
ro onpoca notpeburtenen B antekax.
Lns peanusauuu Leneeom yctaHoe-
KM CTaTbW NpeLcTaB/ieHbl pe3ysbTa-
Tbl NPOBEAEHHOrO UCCEeN0BaHUA
B chopMmaTe onpoca notpebutenen
(6bino onpolweHo 64 nokynatens
B anTekax B r. PocTtoBe-Ha-JloHy
B nepuog ¢ okTabpsa no nexkabpb
2023 r.) Mol curuTtaem, 4TO pesysib-
TaTbl NPOBEEHHOr0 UCCNIELOBAHMA
MOMOryT TOBApONPOMU3BOAUTENAM
¥ NpoJasLamM Npasu/ibHO BbICTPO-
UTb B3aMMOJEeNCTBUe C noTpebuTe-
NSIMM B anTeKax Npu BbIBEEHWH Ha
PbIHOK HOBbIX JIEKAPCTBEHHbIX Npe-
napartos.

56 - 65 net
9%

46-55 net
14%

36-45 net
46%

PesynbTathl U obcyxpaeHHe
(Results and discussion)

MosicHUM, 4TO B UUCNe onpoLleH-
HbIX NpeobBnaganu >eHWH Hbl —
93,8% oT 06uero uicna pecnoH-
neHToB. PacnpepeneHue yyacTHu-
KOB MCCNefoBaHUA No BO3pacTy
npefAcTaBneHo Ha pucyHke 1.

Kak BuMauM, cpeau onpoLueHHbIX
npeobnagaioT rpaxaaHe 36—45
NeT, UTO OTpaXkaeT peasibHoe Noo-
YKeHWe fien, TaK Kak npu onpejerne-
HWW yCPeAHEHHOro nopTpeTta noTpe-
6UTeNs NpaKTUKKU FOBOPAT O 3aMYXK-
HeM >keHLMHe cTapLue 35 net, KoTo-
pas 6epeT Ha cebs 3a60OTy O ceMbe
(meTax M NoXUAbIX poaUTensx).

Lanee, pabotas ¢ pecnoHgeHTa-
MM, Mbl BbISICHSI/IU, KakWe hakTopbl
ABNAIOTCA AN8 HWUX Haubonee Bax-
HbIMM NPH BbIBOPE IEKaPCTBEHHOTO
npenapara 1 Noyuunu caeayoLiue
pesynbTatbl (puc. 2).

MOo>HO C yBEpPEHHOCTbIO CKa3arTb,
uto B noTpebutennckom Bbibope
npeobnafatoT paLmroHasibHble MOTH-
Bbl, TAKWE KaK CBOMCTBA nprobpeTa-
€MOro NeKapcTBeHHOro cpeacTea
U COOTHECEHHE LieHbl U KayecTsa.
TakyKe 3HaUMMbIMH ABNSAIOTCS PEKO-
MeHAAaLIMK Bpayel U 3proHOMUUHas
ynakoBka u3genus (0o3vposKa

U hopma).

18-25 net
8%

26-35 net
23%

Puc. 1. AudpPpeperHumaums pecnoHgeHTos no Bo3pacry, %
Fig. 1. Differentiation of respondents by age, %

"Uccneposanme: 44% notpebuteneit nonpobyioT HOBbINM TOBAP NOCNE peneBaHTHOM peknamsl [InekTpoHHsIi pecypc] Pexxum gocryna: https://
incrussia.ru/news/posle-reklami/ (nara o6pawenms: 23.01.2024).
2 Kakne koMnauuu Gonblue BCero TpatMnu Ha peknamy 3a Bocemb Mecaues 2023 [dnektpoHHbiit pecypc] Pexum goctyna: https://
companies.rbc.ru/news/VmDwI3PNk3/kakie-kompanii-bolshe-vsego-tratili-na-reklamu-za-vosem-mesyatsev-2023/ (aata obpawenus:

23.01.2024).
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Takyke Mbl BbISICHSIIM FOTOBHOCTb
notpebutenei npuobperatb axKeHe-
PWK BMECTO OpPUrMHa/IbHOrO npena-
para, A5 Yero NPOCUIU UX OTBETUTb
Ha BONPOC, rOTOBbI JIW OHU NPHO6-
petarb OXKEeHEepPUK C LEHOBbIM AMC-
koHToM B 10% (kauecTBoO (hapma-
KOMIOrMYeCKHUM 3hpeKT) mKeHepHuka
yCTynaeT OpurMHanbHOMY npenapa-
1Y) (puc. 3).

Monyuaetcs, uto meHee 8% roTo-
Bbl NprobpeTatb mxeHepuk ¢ 10%
OUCKOHTOM OT LieHbl OPHUTMHAJIbHO-
ro npenapara B c/iyyae yBepeHHocC-
TW B MeHblieh 3PPeKTUBHOCTH
npeaJsiaraeMoi UM KOMWW, YTO TaK-
»Ke CBUOETENbCTBYET O paLuoHaslb-
HOCTM NOBeAEHMUS.

3HauYUMbIM Tak>Ke OblI0 YTOUHUTD,
KakuM npenapartam notpeburtenu
B Gonbliel cTeneHW JOBepAIOT,
C TOUKMU 3PEHUS MEeCcTa UX Npomus-
Boactea. [Nocne obpaboTku pe-
3ynbTaToB 6blAKM NONyUYeHbl crefy-
loLLME UCCNiefoBaTENbCKUE faHHble
(puc. 4.

Monyuaetcs, uto 6onee TpeTH nNo-
TpebuTtenen B Gonbluel cTeneHu
LOBEPSAIOT UMMOPTHDIM JIEKAPCTBEH-
HbiM npenapartaMm. OgHako ans no-
uTh 60% onpoLeHHbIX CTpaHa Npo-
UCXO>KAEHWUS HE UMEET onpeaensio-
LLero 3HaueHus Npu Bbibope nexkap-
CTBEHHOrO NPOAYKTa.

3HauMMbIM TaK>Ke SAB/ISETCS OTHO-
LeHWe noTpebuTenen K mXKeHepw-
KaM W UX NO3WULMOHUPOBAHHE OTHO-
CUTEJIbHO OpPUrMHaNbHbIX Npenapa-
TOB. YKakeM, uTo nopasnsioliee
BONbLIMHCTBO K/IMEHTOB yBEpPEHDI
B 6onblen GeszonacHOCTH, OTCYT-
CTBMM NOOOUHBIX 3DHEKTOB OT yno-
TpebneHns OpUrMHanbHbIX Npenapa-
TOB, 0fiHaKo nouth 8% cumtaiot, uto
Ux gewcteue cxoxke, a bonee 12%
noAYepKMBaloT, UTO He pa3bupaloT-
cA B JaHHOM Bonpoce (puc. 9).

BaxkHOM A5 NOHUMaHUSA peaKLmH
K/IMEHTOB Ha HOBMHKM Oblna MHTep-
npeTaLnu OTBETOB Ha BOMNPOC OTHO-
CUTENbHO BOCMPUATHS UMW HOBbIX

npenapar pekrnamupytot no TB l 3,1%
npenapar pekomenaytor spauv [N 31.3%

UMUK KOMMAHUU - TPOU3BOAUTENSA _ 26,6%

cTpaHa - Npou3BoAUTEAL Npenapara _ 26,6%
COOTHOLUEHUE LieHbl U 3pPEeKTUBHOCTU _ 48,4%

yao6cTBO po3uposkm U dpopmbl npenapata [N 34,4%
CBOWCTBA A€KapCTBEHHOTO Npenapara _ 68,8%
ussecrvocts npenapata [ 20.7%

0% 10% 20% 30% 40% 50% 60% 70% 80%

Puc. 2. MHeHnne pecnoHaeHToB o Hanbonee 3Ha4YMMbIX paKTOPaAX
npu Beibope nekapcreeHHoro npenapara, % (kaxasii oTseT
MHTepRpeTHpyeTcs B foneBoM cooTHoweHnu ot 100%)

Fig. 2. Respondents’ opinion about the most significant factors
in choosing a medicinal product, % (each answer is interpreted
as a proportion of 100%)

npuobpetyt
MKEHEPUK —
8%
npuobpetyt
OpPUTMHAABLHbI
npenapar

92%

Puc. 3. [lenenune onpoLueHHbIX MO KPUTEPMIO FOTOBHOCTM NOKYNATH
OPUMMHAMBbHLIM Npenapar unm pxeHepuk, %
Fig. 3. Division of respondents by readiness to buy
an original or generic drug, %

60nbLUE
AoBepsioT
~ 0TeYeCTBeHHbIM
npenaparam
3%

6onbLue
BblI6Op He poBepAT
3aBUCHUT OT ~ UMNOPTHBIM
NPOUCXOXAECHUSA - npenapaTtam
npenapara 38%

59%

Puc. 4. PacnpepeneHne oTBeTOB pecrnoHAEHTOB O JOBEPMM NPenapaTam
MCXOAS M3 MECTA M3 NPOM3BOACTBA, %
Fig. 4. Distribution of respondents’ answers about trust in drugs based
on the place of production, %

MKEHEPUKU NO A He pa3buparocb B
KauecrtBy He 3T0M -
yctynator 13% OpPUTMHaABHbIE
OPUTMHAABHBIM npenaparbl
npenaparam 3HauYUTeABHO
16% OpUrHHaAbHble  npesocxoasT
npenaparu ( KEHEpPUKH (0
AKEHEpUKM KauecTtBy U
AeiicTayiOT 6e3onacHocTH)
0AMHAKOBO 63%

8%

Puc. 5. Pacnpegenenme MHeHuii noTpebuteneil OTHOCHTENBHO
XAPAKTEPUCTUK JKEHEPHKOB M OPUrMHASbHBIX TEKAPCTBEHHbIX
npenaparos, %

Fig. 5. Distribution of consumers’ opinions about the characteristics
of generics and original medicines, %

»
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B. boHpapeHkKo, 0. ConsiHcKas, A. BopoHoB. MapKeTMHroBoe uccnegoBaHue nosejeHuUs notpebutenen npu sBbiéope ...

npenapaTtoB ¥ FOTOBHOCTU UX NPU-
obpetartb (puc. 6).

CornacHo npeacTae/ieHHbIM faH-
HbIM, MO>KHO 3aKJIlOYMTb, YTO Bbl-
60op neKkapcTs y 6O/bLIMHCTBA NO-
TpebuTenen HOCUT AOCTATOUYHO
KOHCepBaTHUBHbIW xapakTep,
a umeHHo, 6onee 40% npeanoun-
TaloT NPOBEPEHHbIE CPELCTBA, U Ha
HOBMHKM corjiawaloTcs nopsgka
37% B cnyuae, ecniM UX peKoMeH-
ayet Bpau. Hosatopoe B Bbibope
JIEKapPCTB, COM/IaCHO HalLeMy onpo-
cy, nopaaka 12,5%.

Takske Mbl aHanM3upoBau oTBe-
Tbl Ha BOMPOC O TOM, JIETKO /U Mo-
Tpebutenu cornawarTcs Ha 3ame-
Hy npenapara B anTeKe UCXOAs M3
coBeToB chapMauesTa (puc. 7).

Monyuaetcs, 4TO Ha 3aMeHy KJu-
€HTbl FOTOBbI MPU CYLLECTBEHHOM
LleHoBoM auckoHTe B 17 % cnyuaes,
a NpUCNYLLIMBATLCA K coBeTaM dap-
mauesTa — nopsiaka 15% onpoueH-
HbIX, TOrAa Kak nogasnstotee 60b-
LUMHCTBO HE rOTOBbI K TakWUM few-
CTBHUSM,

MockosbKy Ans ToBapoONnpPou3Bo-
auTenei 1 AUCTpUbLIOTOPOB BONPOC
BbIBE[EHUA HOBOIO TOBapa Ha pbl-
HOK fIBNISIeTCA 4OCTAaTOUYHO PALO-
BbIM, TPEOYIOUUM pelleHUs, Mbl
cnpalmBany notpebutenem o rotos-
HOCTH (NPpHUUMHAX) NEPEKTIOUEHHUS Ha
TOBap-HOBWHKY (puc. 8).

CornacHo nosyyeHHbIM aHaIMTH-
YECKUM JJaHHbIM MOYXHO 3aKJ/IlOUUTb,
uTO pellalolLee 3HayeHue umeet
peKkoMeHAaumMs BpaJa, ganee cieay-
€T NnpuWBJieKaTesibHas LeHa W npea-
NoXkeHue hapmaleBTa B MecTe npo-
naxu. OTMeTuMm, UTO pekiama cama
no cebe B JaHHOM BONPOCE HeAOCTa-
TOYHO 3hPEKTUBHA, OCOBEHHO B an-
Teke.

3aknioueHue (Conclusion)

B saknioueHuH OTMETUM, UTO Mo-
Tpebutenu B BbIBOpE NeKapCcTBEH-
HbIX NpenaparoB AeMOHCTPUPYIOT
NPUBEP>KEHHOCTb PaLUOHaNbHOM

MOZEJ/IM NOBEAEHUs, UTO OBBACHH-
MO, NOCKOJIbKY peyb UAET He O TO-
Bape MMNYIbCHOMO CNPOCa, a 0 340-
pOBbE W HEOOXOAUMOCTH €ro noj-
LEP>KaHWsA Ha ONpeseieHHOM YPOoB-
He /151 LOCTUXKEHUS KAUecTBa >KU3-
HW. O6bscHUMO, uTO NpH BbiBOpe
NeKapCTBEHHbIX NpenapaTos noTpe-
6UTeNU BOBNEUEHDI B BONPOC MX He-

WUHorpaa, ecan
peKomeHAyeT Bpay
38%

WUHorpa, ecan
pPEKOMeEHAYIOT B
anTteke
9%

30MaCHOCTH U 3(PPEKTUBHOCTH, XKe-
naioT BbIBpaTh Nyyllee no npuemsie-
Mo ueHe. Mockonbky npuobperte-
HWe SIeKapCTBEHHOrO Npenapara ge-
TEPMUHUPOBAHO JIEUEHUEM W/ He-
06X0AUMOCTbIO NOALEPXKAHWA 300~
pOBbs, TO OHW, B NEPBYIO OYepeap,
LLOBEPAIOT CMNeuranucty B hopMu-
poBaHuu BbIBOpa, TO €CTb Bpauy.

Aa, 1 AnobAato Bce
HoBOE
13%

Her, A
npeanouurato
npoBepeHHble

npenapartbl
40%

Puc. 6. Pacnpenenenune pecrnoHaeHTOB N0 BOCIPUSTHIO MPENnapaTros —
HOBMHOK, %
Fig. 6. Distribution of respondents by perception of novelty drugs, %

WUHorpa, ecau ueHa
3HaYUTEABHO HUXE
17%

Her, A npuobpeTaio
T0, UTO
pekomMeHAOBaA Bpau
VAU TO, YTO 5 paHee
notpe6AAn
67%

Aa, npucaylimsarocb
K peKoMeHpauUaM B
anteke
16%

Puc. 7. Pacnpe,qenel-me OTBETOB O FOTOBHOCTH COrnaALlATbCS

Ha 3ameHy npenapara s anteke, %

Fig. 7. Distribution of answers about willingness to accept drug substitution

in the pharmacy, %

U3HauanbHO pOCTYyNHasA LeHa

I

BoHycbl, NopAapOK 3a NOKYNKY - 6,3%
B3

0,0%

CkupKa / cneuuanbHOe NpearoXeHUe

Peknama no TB/ paano
Haauuue peknambl B anteke

PekomeHpauus dapmauesta

HasHaueHue Bpaua

0% 10% 20% 30% 40% 50% 60% 70% 80% 90%

Puc. 8. MHeHnue oTseToB pecnoHAeHTOB OTHOCHUTEJIbHO NMPUYMHbI

(ctumyna) nepeknioyeHms Ha ToBAp-HOBUHKY, %

(oTBeTbl npuseaeHs B gonesom otHoweHmu ot 100% kaxabin)
Fig. 8. Opinion of respondents’ answers regarding the reason (stimulus)

for switching to a new product, %
(answers are given as a share of 100% each)
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MonyuaeTcs, UTo MHeHWe Bpada npe-
Ba/IMPYeT, a MHEHWe Ni1La, ocylie-
CTBAAIOWEro npoaaxu — capma-
LieBTa, TaKkXXe UMeeT 3HadyeHue, HO
ycTynaeTt no AeWCTBEHHOCTH BAUS-
HHIO, KOTOPOE Ha BbIBOP OKa3biBaeT
Bpay, onpeAensiowuil cxemy neve-
HUS.

PaunoHan1am notpebutenei u ux
BOBJIEYEHHOCTb B Npobnemy BbibO-
pa NposBASAIOTCS TaKXe Npu pac-
CMOTPEHHHU BO3MOXHOCTH NpHobpe-
TEHUS IKEHepUKa BMECTO OpUru-
HanbHoro npenapara. lNonyuyaercs,
UTO CHWXKEHWE LIEHbI Ha [XKeHepHK
Ha 10% no cpaBHeHHIO C OpUrKHa-
NoM He aenaioT ero bonee npusne-
KaTeNbHbIM B r1a3ax OONbLIMHCTBA
notpebutenei. CnegosaTtensHo,
MOXXeM NpPeanonioXnTb, UTO BblIBOp
I>KEHep1Ka MoXKeT ObITb 06OCHOBaH
60/1bLIMM AUCKOHTOM NPH OAHOBPE-
MEHHbIX MaTepHasibHbIX TPYAHOCTAX
nokynartens.

MoTpebutenu s Gonbluei cTeneHu
noeepsaoT 3apybexkHbiM nekap-
CTBEHHbIM CPeACTBaM, OfHAKO NpH
Ha3HaueHWW Bpaya U MHeHWU 06 06-
NaflaHWu npenapaTom HeobXoAuMbI-

MCTOYHUKH (References)

MW CBOMCTBaMHM, CUMTAIOT, UTO MeC-
TO NPOUCXOXAEHHUSA TOBapa He ABAS-
€TCS 3HaYUMbIM.

OueHb BaXKHO, 4TO NoTpebuTenw
roToBbl NPOBGOBaTb HOBUHKY NPH pe-
KOMeHJaLuW ee Jiedallum Bpauom,
3TO OCHOBHOW MOTHB, 3@ KOTOPbIM
cnepyeT JocTynHas ueHa (npu npo-
UMX paBHbIX XapaKTepUCTHUKaXx),
a panee pekoMeHpauus hapmalies-
Ta. OTMeTHM, uTO 6e3 3TUX YCNOBUI
pek/iiama B anTeke WU pekiama cama
no cebe, 6e3 KOHCY/IbTaLUI U PEKO-
MeHJaLMN CneLuasucToB, He SBAs-
OTCS peLlaloWUMu NpyU NPUHATHUH
peLUeHUs O NOKYMKe.

CoOTBETCTBEHHO, MOXKHO 3aK/to-
UMTb, UTO, MOCKOJIbKY NIEKAPCTBEH-
Hble npenaparTbl ABAAIOTCA TOBapa-
MM, BEPHbI BbIBOP KOTOpPbIX AeTep-
MUHUPYETCA Ha/lMdiuem cneuuranb-
HbIX 3HAHWH U AUArHOCTHKHU onpee-
NIEHHOro nauueHTa, nogbopa emy
CX€eMbl sieyeHusd, TO raBHbIM CbaK-
TOPOM B BbIOOPE HOBUHKM CO CTOPO-
Hbl noTpebuTens byneT KOHCynbTa-
LUMS U peKoMeHJauua cneuyuanuc-
Ta — B NepByIo ouepeb, Bpaya, a fa-

nee, papmauesTa. Peknama nekap-
CTBEHHbIX NpenapaTos, beccnopHo,
HeobxoaKMa, HO HOCHT 03HaKOMM-
TeNIbHbIM XapaKTep W JO/KHA BbiTb
conpsi>keHa C peKkjiamMoin anTek —
MecT NpoAaxku, rae notpebutenb
MO>ET NPUOBPECTH PEKOMEHOBAH-
Hble emy npenapartbl. Monyuaetcs,
UTO NPH BbIBEAEHWH HA PbIHOK HOBO-
ro 6espeuenTypHOro seKapCcTBeH-
HOro npenapara Heobxoaumo rpa-
MOTHO BbICTpauBatb paboTy C npes-
CTaBUTENAMU MeAULMHCKOro Coo0-
WeCcTBa, 3HAKOMUTb UX C NPOAYK-
TOM, AEMOHCTPUPOBATb LaHHble
KJIMHUYECKMX WCMbITaHUN W yHexx-
baTb B ero acppekTUBHOCTHU AN
TOro, utobbl CNELUANUCTbI PEKOMEH-
[LOBa/IM npenapart CBOMM NauueH-
Tam. B a3TOM cnyuae peknamHoe co-
npoBoXAaeHWe By aeT AONONHUTENb-
HO MH)OPMUPOBATb, MOAAEP>KHUBATD
MHTEpEC, HaNPaBNATb B ONpeAe/eH-
Hble TOYKHK NpofaK (anTeku), Ho yc-
nex BO3MOXeH TO/IbKO B KOMBWHa-
TOpPHKE C yyacTueM hakTopa KOH-
CY/IbTaLUOHHOW NOAAEPIKKU CreLu-
aJIMCTOB B OTPAC/M.

1. Cmenyenko, T. C. Komnnekc mapkeTtuHra B 3gpaBooxpaHenuun / T. C. Ctenuenko / / Hosas Hayka: Mpo6nembl 1 nepcnek-
tuebl. — 2016. — Ne 115-1. — C. 236—238. — EDN XBPWDF.
2. bondaperko, B. A. OcobeHHOCTH BbiBeAeHHs Be3peLenTypHOro npoayKTa Ha hapMaLeBTUUeCKHi pbiHOK. [TocTpoeHue KoMm-
MyHWKauuoHHou ctpateruu / B. A. BoHgapetko, lO. B. ConsHckas / / MapketuHroeble koMmyHukaumu. — 2023, — Ne 2, —
C. 114—122. — DOI 10.36627 /26 19-1407-2023-2-2-114-122. — EDN BOLSEN.
3. bordaperko, B. A. Bonpocbl akTUBU3aLMK peK/IaMbl B MHTEPHETE U BOCTPEBOBAHHOCTH MEPYAHAN3HUHIa HA aNTEYHOM PbiH-
ke / B. A. BoHpapeHko, 0. B. ConsHckas / / MNpakTuueckui MmapkeTuHr. — 2021. — Ne 4(290). — C. 27—33. — DOI 10.24412 /
2071-3762-2021-4290-27-33. — EDN RRUGIP.
4. AkTyanusauus BOB/eYeHUs papMaLeBTOB B OCYLLECTB/IEHUE fONPoAax ToBapos B antekax / B. A. boHaapetko, B. H. Bon-
HeHko, A. WU. Nlagbira, 0. B. ConaHckas / / dkoHOMUKa ycTonumsoro pa3sutusa. — 2023, — Ne 1(53). — C. 145—149. — DOI
10.37124/20799136_2023_1_53_145. — EDN XYBUOW.

[*]

www.bci-marketing.ru; suren@bci-marketing.ru; 8(918) 5041937



